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3. Vendor Invoices
Financias

Bank Accounts
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4. Legal
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I11. Building Sales
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F. Know your Customers
G. Know yourself!
H. Ask for the Sael

V1. Expectations

A. What is expected of you?

From Outback Steel Buildings™

From Customers

From Vendors

From other Distributors

From Platinum Business Development, LLC
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B. What can you expect?

From Outback Steel Buildings™

From Customers

From Vendors

From other Distributors

From Platinum Business Development, LLC
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VIl. Reference Manuals:

Website Manual
Outback Steel BuildingsTM ™ Instruction Manual

VIIIl. About Platinum Business Development, LLC

(The Distributor Manual isincluded in all three
packages.)
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